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NANCY GREENE:  My name is Nancy Greene.  Today is Friday, March 4, 2016, and 
I'm speaking with Gwenn Hauck, who is on the Ridgewood Village Council.  And we 
are recording this interview in the Bolger Heritage Center of the Ridgewood Public 
Library.  Good morning. 
 
GWENN HAUCK:  Good morning, Nancy. 
 
NANCY:  We’re just going to start with asking you some questions about your 
experiences as a part of your life in Ridgewood-- you know, your life in Ridgewood and 
what that’s been like.  So, I'd like to start by asking, how did you come to live in 
Ridgewood and when? 
 
GWENN:  This was 1964-- my parents bought a house on Glenwood Road, and there 
were three of us in the family at that point, and the reason why they chose Ridgewood 
was because we had relatives that had moved to Ridgewood, and it was like we were 
coming en masse.  So, the first one to arrive was my aunt and uncle, who are Irene 
and Bill Kuipers.  My aunt is my father's sister, obviously, but now the names are the 
same because my aunt and her husband did divorce later in life.  So Irene Habernickel 
is my aunt, and she owns the horse-- owned the horse farm on Hillcrest Road and Mott. 
She was the first one to think of moving to Ridgewood, and I don't know why she did. 
But the Habernickel family was from Paterson, and I just don't know the name of the 
road—I think it was N. 9th St. that they lived on-- and the neighborhood was, had been 
declining for years.  It just wasn't the same place-- actually my grandfather and 
grandmother on the Habernickel side, they were the second generation to live in the 
same house.  So, in other words, when my grandfather got married, his parents moved 
out and gave them the best house.  So, my grandfather actually ended up raising his 
children in the house that he grew up in.   



 
NANCY:  Was your grandfather Marie's husband?  
 
GWENN:  My grandfather—Marie Habernickel’s husband.  So Irene and Duke-- Duke 
is my father-- are Max and Marie’s kids.  So, my aunt moved to Ridgewood, and her 
parents decided to follow her.  And once those two lived in Ridgewood, I think, then 
that's when Duke and Gail, who had been, I think, in Glen Rock in an apartment for a 
couple of years while I was born—they decided to move to Ridgewood, too.   
 
NANCY:  So you were a Valley Hospital baby?   
 
GWENN:  No.   
 
NANCY:  No?  St. Joe’s? 
 
GWENN:  No, Paterson General.   
 
NANCY:  Paterson General. 
 
GWENN:  Paterson General is no longer.  It’s gone the way of many hospitals.  
They’re all getting gobbled up for knockdown. 
 
NANCY:  But that was the Paterson-- that's what they chose, I guess. 
 
GWENN:  Yeah, I think it was the best hospital in Paterson at the time, but I know it's 
not there anymore.  Anyway, I was born in Paterson, lived in Glen Rock for a few years 
as an infant and toddler, and then when I was in kindergarten, we moved to Ridgewood. 
 
NANCY:  And so you've lived in Ridgewood ever since, right? 
 
GWENN:  Yeah, over-- well over 50 years, on 55 now, so…  
 
NANCY:  Can you tell us anything—well, we’re talking about your grandparents— 
I know that they had a very successful business—Haband.  Is there anything you can 
tell us that you know about how that got started. 
 
GWENN:  Yeah, it's a great Paterson story.  My grandfather's family was not well-off-- 
in his childhood, they were poor, and they struggled.  Everyone had to work-- they were 
asked to leave school by the time they got to high school.  Of course, there was no 
college, but often there wasn't even high school for the people there.  And he went to 
work in the silk mills, and his job was just to pick up pieces of scrap that were cut from 
the looms and put them in a box and haul them away and keep the warehouse clean. 
And one day he started to steal the scraps because he figured, they're all going in the 
garbage anyway.  And he, eventually, when he was older, I guess he was in his 20s, 
he met my grandmother and the two of them decided to start a business.  She would 
sew the scraps into neckties. 



 
NANCY:  So she hand sewed the neckties?  
 
GWENN:  Yes, it was a necktie business originally, and they made so much money at 
it, that the person who owned the silk mill finally came to my grandfather, and he said,  
“I know you've been taking scraps, but now that you're making such a fortune on these 
neckties, I think I should have a cut.  So I'll sell you the scraps and you can-- this is all 
going to be on the up and up.”  So from there, my grandfather had a partner-- he 
needed a partner to finance the beginning of this venture, and his name was  
something-or-other Anderson, I don't know.  But that’s why Habernickel and Anderson 
became “Haband.”  But, they pronounced it “Hay-band” over time, so…It was a 
partnership of three-- my grandmother, my grandfather, and this guy Anderson.   And 
the business really was very successful.  It was a, it became a direct-mail operation—it 
wasn’t a retail store.  They sent out letters to people all over the country, and they 
advertised neckties at a very low price, and they were custom neckties, special 
neckties.  And then they bought a warehouse in Prospect Park eventually, and by the 
time my father graduated from Princeton, he joined my grandfather as a partner in the 
firm.  He bought out the “Anderson” partner-- he paid for his share of the partnership, 
and he worked there til he retired in, I think, in 2000, or something.   
 
NANCY:  And then they went beyond neckties, right, into all kinds of clothing for men? 
 
GWENN:  Everything.  In the ‘70s, it was, it was polyester-- what do you call those 
suits-- leisure suits-- and white, fat white belts.  The style of neckties changed over the 
years, and so they went from really skinny ties to really wide short ties, back to normal 
ties again.  But they sold everything from socks, underwear, raincoats-- it was 
menswear, and then in the early ‘70s, they broke out into womenswear.  And it was 
just, it was high quality clothes for low prices.  So it was inflation-resistant, 
recession-resistant, so they always, always managed to ride it through the toughest 
times.  And I think the company was 75 years old when my father sold the business, 
and now it's owned by, I don’t know, equity investors.  It’s kind of run by a company 
that isn’t as invested in it as a family was. 
 
NANCY:  Yeah, I think I remember your grandmother telling me that at the time that 
they started, there was L.L. Bean that had big mail order, and Haband.  And, you know, 
they were really pioneers.   
 
GWENN:  Yeah. 
 
NANCY:  So your parents moved to Ridgewood, and then, do you have brothers and 
sisters? 
 
GWENN:  I have, there's four of us and we’re all sisters, four girls.   
 
NANCY:  And you’re all Ridgewood?  Are you all still in Ridgewood?   
 



GWENN:  We’re all in the Ridgewood environs.  I live on Fairmount Road, my sister 
Lisa lives on Brookside now, and Dana lives in Ho-Ho-Kus -- she's actually closer to me 
than my sister Lisa, but she resides in a different municipality, and Helen lives in 
Wyckoff.   
 
NANCY:  So, all close.  And, your grandmother stayed in Ridgewood her whole life 
after that, right? 
 
GWENN:   From the ‘60s, I think she moved in in 1960, and she died about five years 
ago in the same house. 
 
NANCY:  How old did she live to be? 
 
GWENN:  Hillcrest and Morningside, she lived.  She was 204, I mean, 104-- edit that! 
She’s the oldest living human being! 
 
NANCY: Yeah, yeah, I remember visiting her, and she was a great lady. 
 
GWENN:  Very giving, very philanthropic, very elegant. 
NANCY:  Yes, yes, she was.   
 
GWENN:  And driven, she was driven.  She almost made as much money as my 
grandfather did, when you think about it, in the days when they started the company-- 
that my grandmother was an equal partner, and then when she started raising the kids 
and doing more, she always volunteered for things like the local library, the local 
hospital.  And she started investing in stock when she was in her 30s, and she bought 
Polaroid stock which split and split and split, and then she ended up making, I think, like 
$100,000 under Polaroid stock, and she didn't know what to do with that money.  It was 
her own fun money that she just made from reading the newspaper and deciding which 
were smart, the smart investments.  And so she went out and bought herself something 
really nice at Tiffany's, I think, with that money.  But she was beyond, she was ahead of 
her time.  She was a photographer, she had a studio in the basement, and, you know, 
that was really unusual for-- if you think about it, in the ‘30s and the ‘40s.  
 
NANCY:  So she developed her own prints? 
 
GWENN:  Yes, in the old days, yes.   
 
NANCY:  I know we, we had an exhibit of her photography before this building was 
renovated, like in 1995 or 96.  And we have a teen photography contest, that’s annual, 
that's named in her honor.  And your father was the first person I knew that had a 
digital camera.  I remember him introducing that to me.  Did you carry on the 
photography hobby?   
 
GWENN:  Yes, I did, after I had the kids, and I just needed to do something for myself, 
too.  I went to the International Center of Photography and took four years of classes.  



I used to develop my own prints and do all that stuff, too, with a manual camera.  That 
was in the ‘80s, and then as soon as I could get my hands on automatic SLRs—even, 
you know, I think a lot of people want to be more point-and-shoot.  My grandmother 
had a Ricoh camera-- she always said that was the best camera.  And she, even 
though, when she was over the age of 100, she was still in her wheelchair, leaning out, 
taking pictures of things because it's really not-- it's all in your eye.  It's how you see 
things, that’s the creativity part of photography. 
 
NANCY:  Yeah, you know, when we put the story up, stories up, that Gwenn is telling 
us, maybe we can add on the website-- I have some of her grandmother's photographs 
of horses from the horse farm.  That would be nice to add.   
 
GWENN:  Yeah, very, very pretty pictures, yeah. 
 
NANCY:   And, then, didn’t your family have another home out on, something like,  
Turtle Pond or something like that?   
 
GWENN:  My grandparents bought, well, they leased a place—it’s, it's in Pompton 
Plains, I think, Pompton Lakes, it’s about 18 acres, and they cleared it themselves, and 
when they were young and starting a family-- that's what they did every weekend, and 
it's literally, I don't know, 10 miles from here.  It's a pond or a lake, actually, it’s bigger 
than a pond.  It’s fed by the Wanaque Reservoir, so you just go up Route 208.  And 
my grandmother gardened, and my grandfather would just knock down trees and move 
boulders and dig more ponds and make waterwheels and things like that.  So it was, 
their passion was sort of clearing out that land, and they got sheep, and then they got 
peacocks, and they had ducks, and it was a sanctuary there.  It was a great place to 
grow up. 
 
NANCY:  That’s lovely. 
 
GWENN:   I went there every weekend as a kid, until it got to the point where the 
family was, the whole family was there all the time-- the grandparents, the aunts, the 
uncles and their three kids, my parents and their four kids.  And when my parents got 
to be about in their late, mid-40s, it was enough.  They needed more of a social life 
than just their sister and brother-in-law.  So they started going on to the Jersey shore 
and from that point I was, until I was about 14, I spent every weekend at this lake 
house, and then from that point forward, I was a beach baby, beach girl. 
 
NANCY:  Oh… All right…I wanted to ask you a little more about, I guess, your life in 
Ridgewood here.  Could you share any of your fondest memories of living in 
Ridgewood?   
 
GWENN:  Just growing up, that sense of nostalgia-- you know what that's like--it's just, 
it's a fuzzy pretty picture, and my overall sense of belonging comes from all the stages 
of life that I went through here in this town.  So I remember kindergarten, I remember 
being scared to death to go to kindergarten at Willard School.  I remember junior high 



school-- I thought it was so, so wonderful, I loved it-- although, we, you know, you make 
a lot of mistakes, and it's, it's kind of a steep learning curve at that point in your life.  It 
was always a joy, and the teachers took great care of me-- they were a subset of 
parents, all of them.  And then high school was exciting, very exciting, and I remember 
spending a lot of time in the central business district, from junior high school all the way 
through high school.  We had the open campuses, or after school at 3 o'clock, going to 
GW--own town was only two blocks away, so everybody went in packs to the central 
business district.  We’d go to the Chinese restaurant, order wontons, and we'd all 
terrorize the establishment, but, you know, that's kind of a rite of passage in this town.   
 
NANCY:  So those were some of your favorite stores-- there was a Chinese 
restaurant— 
 
GWENN:  Yeah, it’s not there anymore, but Sealfons was the penny candy store when 
I was young, and you would go there just to buy a bag of candy for 15 cents.  And then 
when I was in college, whenever I came home, I would sneak over to Sealfons and go 
shopping and put it on my mom's credit account (laughter).  They had the best clothing 
at Sealfons, and makeup, and that was a mini-department store.  So I have a lot of 
different eras of experiences at that store.  That, that was really a special place. 
 
NANCY:  So you probably started going there when it was over on the other side of the 
road, right?  The same side where Arthur Groom is?  
 
GWENN:   Yes, across from where Arthur Groom is, on Maple and Ridgewood, East 
Ridgewood Ave.  
 
NANCY: Do you want to comment on any of the ways that you’ve seen life changing in 
Ridgewood? 
 
GWENN:   Yeah, sure.  So downtown-- it has changed.  Because, for example, 
Sealfons, which was our, you know, it was a family store.   Kids would go there to buy 
their confirmation outfits and shoes, and we would go there to get whatever sports attire 
clothes, makeup, like I said, and now it's a bank.  And I don’t even know what’s above 
that bank.  It’s just, oh, I know, they’re having a hard time finding somebody to fill it. 
Downtown is-- it's not as well-rounded anymore.  I think we all understand that it's 
mostly service industries there, like nail salons, hair salons, barbershop, and banks and 
restaurants.  And when my kids were born in the ‘80s, I went there and I could go to the 
butcher, I could go to the hardware store, I could buy my kids’ shoes, just in the shoe 
shop.  Woolworth’s was a great one because we had the soda fountain there, and you 
could get—it was like the Daily Treat.  That is now a bank-- everything's a bank, a 
Verizon store-- these are very impersonal shops, as opposed to, in the old days, all the 
shops were owned by husband-and-wife, or by a family, and I think that's a reflection of 
the competition that our downtown business district is facing.  They have the mall-- I 
was hoping someone was going to ask me about how things are changed, because 
when I was growing up, Garden State Plaza was an outdoor mall.  It was one of the 
first malls in the country, and it was really small, and it was, I don’t know, you could tell it 



looked like a mall, but then again it was like a farm, because there’d be these shops up 
and down-- I don’t know what you call it-- the promenade, and you still had to walk 
outside in the promenade.  There was a big parking lot which was off-site, and then 
you’d walk to the mall, and then you’d walk on the mall-- I think that’s where the word 
“mall” comes from.  And then you’d go in and out of these stores, which is such a copy 
of downtown Ridgewood, but yet it's on the highway, so I think it attracted more people 
because everyone would just know exactly where it was and they’d go there.   It was 
easier for other towns to get.  So that was the beginning of the competition for 
Ridgewood's shops.  But now, there's something like 300 stores in the mall.  In the old 
days, it was something like 20 or 25.  At Christmastime they had a big corral where 
they had reindeer with horns, and we would all go just to see the reindeer at the mall.  
It was, everything was so much more personal in those days, and I really do miss the 
fact that we don't have that anymore-- the boutiques that are run by families.  And if 
one comes here, they really really-- everybody wants to come to Ridgewood because of 
the prestige and the importance of Ridgewood, actually, even in the county.  It’s a, it’s a 
major, I don't know, it's a town everybody looks up to and respects.  Come there, try to 
start a business, and I don’t think they can make it, you know-- they last about three 
years, and then they turn over.  It’s just not—it’s not working anymore.  We have to fix 
that. 
 
NANCY:  Yeah, I'm trying to think of the family businesses—we have Bookends, we 
have the Daily Treat, and I don't know what else.   
 
GWEN:  There’s so many that come and open up, and they, they are fighting, fighting 
hard to stay alive.  Even the restaurants-- there's a lot of mom-and-pop restaurants 
where the husband and wife is always—they’ve spent 10 years in small restaurants in 
other towns to get to the point where they can come to Ridgewood and open a bigger, a 
grand restaurant—like, Memoirs is a perfect example. They were so proud and so 
happy to be here, and it was one of my favorite restaurants.  But they only lasted about 
two or three years and they really tried everything.  But, I'm sorry to say, that we really 
have to promote our downtown, because you can't say, “Well, you know, that's 
okay”—because everybody still wants to keep coming here, even though they only last 
three years, there will be somebody to fill that spot.  And in the recession, in 2008, 
2009, we had like-- every fifth shop was abandoned and empty, and we understood that 
was because the recession.  But now I'd say, every 10th shop is, is in a turnover and 
the recession has, you know, jobs have increased and our economy is improved, but we 
have too much competition. If, eventually, people stop coming here and trying, who's 
going to occupy those beautiful old buildings that were built in the early 1900s?  What’s 
going to happen to them?   
 
And that's why I'm, I really believe we need more ample parking, because our own 
residents are avoiding our downtown now, because there's traffic, due to circling and 
circling and circling and looking for spots, because the employees who work in hair 
salons and the banks and the nail salons are parking on the main street.  And so we 
can’t find spots when we go to shop there.  There's been a shortage of spots, and 
parking spots in Ridgewood has been identified since, you know, the mid-1900s.  And 



by the time we got into this century, it's only gotten worse because we’re more  
car-dependent.   
 
NANCY:  So it started that long ago?   
 
GWEN:  Yes. 
 
NANCY:  Oh, boy…Well…Gwenn, you're so right when you mentioned that there aren't 
as many family-owned businesses around anymore.  I'm thinking of downtown 
Ridgewood-- what ones are still here?   
 
GWENN:  I can only think of two off the top of my head, and one great example is 
Mango Jam, which has been there for 20 years or something.  And it's a gift shop, and 
it features items that are Ridgewood-centric-- you know, a cutting board with the word 
“Ridgewood” on it or coasters.  But you can get housewares and gifts there-- it's very 
unique.  And Bookends, which is a family-owned business and is surviving a difficult 
industry, too.  So it's, it's sort of conquered all odds, but we’re so grateful to have them 
here.  And then we have the two very “essence of Ridgewood” restaurants, I think, 
especially the Daily Treat, which is a sanctuary for everyone.  It’s like a meeting place.  
And It’s Greek To Me, which has been there for 10 years or so, and that's owned by a 
resident.  And jewelry shops, I think, that are owned by families that have been a part 
of Ridgewood for a long time-- but I'm guessing that there’s only about five or ten of 
them left, out of, well over 200 storefronts. 
 
NANCY:  Could you tell us, while we’re still talking about Ridgewood, the name of a 
Ridgewood resident that you've greatly admired and why?  Not necessarily the one you 
admire most, but just one that you’ve really come to admire. 
 
GWENN:  Well, I think my role models in my life were definitely my grandfather and my 
grandmother.  But, hmmm, I looked up to them for the qualities that I recognized in 
them, which were creativity and also generosity, and also humor.  I thought, you know, 
a sense of humor was something that I appreciate.  And then recently I met a man 
named Jim Griffith, and this was really by accident.  When I decided to run for council, 
which was something that filled a gap in my life, because I was an empty nester, my 
kids had gone off to start their own lives-- they flew away-- and I was trying to think what 
would suit my own, my skill set.  And I decided that since I was a fan of this town, I 
planned to be a lifelong part of this town, that I would give back in that sense.  So, I 
was not 100 percent prepared for the job.  I had served on the Library Foundation, and 
I had served on the auxiliary of the hospital, and I had given back to my church and 
given back to the schools and scouting….but not necessarily followed the government 
as closely as I could have.  And Jim Griffith heard I was interested in running when we 
were at a library event-- never saw him before in my life, but a few people were 
promoting me and helping me find my way, and he said he would help me.  So we 
became friends, and apparently he has been a lifetime giver to the village of 
Ridgewood, and we've been honoring him of late, everybody is, because he's beginning 
to have to scale back in his involvement, and people are thanking him for the years and 



years and years of service. So why do, why do I admire Jim?  He is tireless, he's 
energetic, he's ebullient-- I mean, that's, that's the right word because he's, he's vocal, 
he shares his thoughts with everyone, and he laughs a lot.  He’s just a positive, a 
positive influence on everyone.  And there so many people who are energetic and have 
passion, but they’re negative, and, you know, I really don't think that that's a plus.  
Right?   It’s the opposite of negative.  So even if you, if you're a fighter, and even if 
you're passionate, I think you should always be nice, and that in itself is sustaining. It 
sustains other people, so you can disagree all you want on anything and you can be 
passionate for causes, but you should never tear other people down.  And, what Jim 
has done for 35 years is build-- build up not just institutions, but individuals—that’s what 
he does.  He gives everything he has. 
 
NANCY:  Well, that’s beautifully put, thank you.  Along that line, what kind of 
standards did your parents hold dear when you were growing up? 
 
GWENN:  Well, my father believes passionately in education, and so I think that was 
his priority, and still is today.  But I took from him, whether he meant to instill it or not, 
his creativity.  He's not, he's not “normal”—Dad’s crazy, and, and he always was.  He 
celebrated life.  So, in his way, everything was always sarcastic or humorous or 
amplified, so that is how I know all four of us have turned out is—we’re not quiet, we’re 
kind of unnecessarily showy, I mean, in the sense that—enthusiastic, almost to the 
200%.  So, I get that from my father.  My mother, she was the one that taught us to be 
nice.  I mean really-- not that my father, he also has that quality.  My mother's concern 
was that we, we are charitable, and we’re sincere, and that we are supportive of others, 
and that's, that's what I take from my mother. 
 
NANCY:  Oh, that’s lovely… well, what about what about your own family.  You 
mentioned raising children here? 
 
GWENN:  Oh, yes, yes.  Bridgette, Jeff, and Matt and they're all 28, 27, and 23 now, 
and they went through Willard school—oh, they went first to 1st Presbyterian Church 
nursery school, and then they went to Willard and GW and the high— oh, they didn't go 
to the high school, sorry-- that was like a, that was a family debate, because I was a 
graduate of high school, so I wanted the kids to go there, but they kinda chose on their 
own to go to parochial schools. 
 
NANCY:  And you've been married for a long time, too, right?   
 
GWENN:  30 years. 30 wonderful years, never never fought once (some laughter)--- 
that's my husband, Dave-- he's been great,yeah, great. 
 
NANCY:   I’m curious to know, what inspired your involvement in public service in 
particular?  That’s from your mother? 
 
GWENN:  You know, I really think the schools do a good job in imparting that on kids, 
even today. They really make sure that, in this town, where kids are driven-- you know, 



not only are you supposed to be well-educated and informed, you have to give back. 
And I had to have, they asked me to pick your volunteer activity when I was 14 years 
old.  And I asked my mom, what should I do, and she said, well, “why not a candy 
striper at Valley Hospital?”  So I said “okay.”  Never in a million years had I been 
prepared for that or thought I would do that, but it's one of the biggest institutions in this 
town, and I put my little striped outfit on, and I started passing out flowers and water and  
mouthwash and soap and things to the patients, and I loved it.  I loved going there, 
looked forward to it every week.  And that was, to me, the beginning of understanding 
that, if you sign up for something, of volunteering, it expands your universe, and it also,  
it leaves a mark on you in in a way that you may not normally have discovered.  And 
that's why this job, being on the Council, I can't explain how varied the terrain is, and 
how interesting my life is because I'm on the Village Council.  I mean, you could serve 
on the, on the board of the library or the hospital or something individual like that--that 
could be what you think your only passion is-- literature or learning—but when you're on 
the Village Council, you learn about paving and you learn about litigation and you learn 
about taxes and you learn about budgets and you learn about the—anyway, it puts you 
in contact with people, say, lawyers, parking architects, parking deck designers, and 
every day is a new experience with different types of people.  It’s like volunteering for 
almost anything you could think of. 
 
NANCY:   That’s such an interesting way of putting it.  So you mentioned work with 
scouts, also, and with church, but of all your volunteer work, it’s being on the Council 
that you found the most meaningful? 
 
GWENN:  I do, I love it.  I mean, I struggled with, I think, people’s self-interests, and, 
you know, as a representative, my whole goal is to represent people, to try to get what 
they want, accomplished.  But, this might be a little controversial, but I feel it very, I feel 
it’s very dear to my heart— I do not understand when everyone doesn't want to 
contribute to the overall welfare of the entire population.  And so, sure, we all feel 
threatened if something's happening to our neighborhood, but if we don't all sometimes 
take one step back, and say, “I’m gonna take a chance on this, that if they hear what I'm 
saying, the Council understands that this feels challenging for me, but I'm gonna put a 
little bit into it, too.” I find there are so many people, by the time they come to talk to the 
Council, they've already shut off.  They’re no longer receptive, and the only reason 
they're coming is because they want us to give them 100% of what they ask for.  In 
today's world, people aren't so ready to meet you halfway.  And, as a council member,   
I cannot give everybody 100% what they want because if I say, “okay, we won't do it 
there—we’ll do it in that neighborhood.”  And then, what's that neighborhood gonna 
say?  Then it’s okay then, we won’t do it, we’ll do it over there in that neighborhood, 
and then they say-- so at some point, I would like one neighborhood to say—“I 
volunteered to improve the overall welfare of this community by saying you can put this 
in my neighborhood.”  
 
We’ve become very “me-centric” in this day and age, and I know I wouldn't be that way. 
I can honestly tell you because of my own experiences, I’d be the first one to raise my 
hand and say, “okay, you can build it in my backyard.”   



 
NANCY:  Wow, it sounds like you have very challenging work at this point.  Can you 
tell me what would you say is among your-- would you like to mention something that's 
among your greatest accomplishments while working on the Council? 
 
GWENN:   Yes, oh, yes, cause I’m not the most— I shouldn’t say it-- I don’t like to toot 
my own horn, I don't really ever focus on what my strengths are.  I just keep every day 
waking up, looking at what's my challenge, and I love challenges, but looking back in 
the four years I served on the Council, besides the fact that I have the strength to 
endure these meetings and all these angry residents, um, and I welcome that, I love 
people.  One thing I learned about is that I can advocate for groups of people and 
groups of people who deserve attention-- that you look at it and say, “wow, who's taking 
care of these people?”  Our town has a population of about 18 to 20% over the age of 
55.  But I am 55, and I can tell you about five years ago, all my friends left Ridgewood. 
Why? Because they can't really afford to pay the taxes in the town, and if they're not 
putting kids through the school system, it doesn't make sense to stay here and keep 
giving whatever, you know, money that you've accumulated back into the system to 
support other people's schoolchildren. So what‘s become normal in Ridgewood, and it 
wasn't that way when I was a kid, is that every house in town is occupied by people with 
children.  There are no houses anymore that have--except for the, you know, the 
people who are determined to stay here, and they are staying here against all odds.  
It’s-- we need to, we need to be a multigenerational town.  We need to make 
Ridgewood more vibrant and attractive for people over the age of 55.  And so that's my 
goal is to— we’re doing a survey of the population of residents who are over 55 and 
finding out what, what could attract you to stay here?  And I think the number one 
answer is to lower taxes.   But I also think there's a flight, a percentage of people who 
are leaving town and going to Wyckoff, Allendale, Mahwah, Montvale--                                                                             
wherever they built nicer apartments, because we don't need to maintain property 
anymore or shovel snow anymore or pay taxes for a giant house anymore.  We need to 
downsize a little bit, and I can't count on my two hands, and toes, how many of my 
friends have moved just to the towns next-door, and I know they would've stayed here if 
there was something here for them well. 
 
NANCY:  So it sounds like… 
 
GWENN:  I like addressing the needs of the older population of Ridgewood. 
 
NANCY:   And then you must of been instrumental, also, perhaps in the work of 
securing the Habernickel horse farm for the town?   
 
GWENN:  No, that wasn’t…that was my aunt’s dream, really.  She knew they wouldn't 
stay there forever, and she knew that she was holding onto 11 acres of pasture in a 
suburban town 30 miles from New York City.  So that was a piece of, a piece of 
heaven.  So, her goal was to really give it to the village all along.  She wanted to do 
that, but it was, I think, it was Mayor Reilly that really worked hard and Janet Fricke with 
Green Acres and Open Space, to get that done. 



 
NANCY:   It’s wonderful.  So, looking ahead, what lifetime goals do you plan to work 
toward, and it could be a trip that you want to take or something, as well as your 
volunteer work.  The last question, so take your time. 
 
GWENN:   No, I just want to have fun.  I just want to enjoy my life and what, how I will 
do that is certainly just to stay involved and be a giver and do as many things as 
possible.  I mean, my father now, he's been retired 10 years— he, he sketches people. 
He does portraits, he does sculptures and that, that seems to sustain him.  I don't think 
I ever just want to be low-key.  I like to be busy, and I like to challenge myself.  So I 
think I‘m gonna get on a bunch of boards and make sure that my terrain is always 
varied, and that I have a lot of steep mental stimulation.  But then my primary goal is to 
have lots of family around me.  I want grandchildren, hundreds of canines to run and 
keep me, keep me real.   
 
NANCY:  That's part of your family, you have some canines? 
 
GWENN:  My dogs are my children, too, yes. 
 
NANCY:  Is there anything else you’d like to add at all? 
 
GWENN:   Oh, I just want to thank you for this opportunity.  This was such an honor, 
really.  I've known you since, well, 30 years or so, and you’re sort of part of our family in 
a way because you and my grandmother were close.  And the library is one of the 
pillars of the community as well as, I don’t know-- there’s like five legs to this table of 
Ridgewood-- but schools, community, and the major institutions, like the library and the 
hospital and Village Hall.  So this honor, it means a lot to me.  Thank you. 
 
NANCY:   Well, we’re lucky to have you.  Thank you. 


